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Item 7.01 Regulation FD Disclosure

On October 6, 2020, Cohu, Inc. (“Cohu”) is participating in various analyst meetings associated with Deutsche Bank’s 28th Annual Leveraged Finance Conference, being held
virtually. Cohu is furnishing on this Form 8-K the presentation to be referenced in our remarks at the conference and associated meetings.

Item 9.01 Financial Statements and Exhibits.

The exhibit listed below is being furnished with this Current Report on Form 8-K.
(d) Exhibit

Exhibit No. Description

99.1 October 2020 Cohu Investor Presentation




SIGNATURES
Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf by the undersigned hereunto duly
authorized.
Cohu, Inc.
October 6, 2020 By: /s/ Jeffrey D. Jones

Name: Jeffrey D. Jones
Title: VP Finance and Chief Financial Officer
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| Cautionary Statement Regarding Forward Looking Statements

r Forward Looking Statements:

Certain statements contained in this presentation may be considered forward-looking statements within the meaning of the US. Private Securities Litigation Reform Actof 2955, including statements regarding markat
posithons inmobility, medicalfindustrial, computing/mretwerk, laT/loV, consumer and automotive semiconductor & PCB manuf. segments, relative market share positions, tailwinds driving end-market growth, server
semicanductor forecasts and est. CAGR, smartphone semiconductor forecasts and est. CAGR, 5G mmp and mebility growth, avtomotive semiconductor forecasts and est. CAGR, expected auto semi market recover in
2021, projected IC content pervehicle, incremental growth apportunities, key growth opportunities in 5G, ADAS and EV, target system growth in select end-markets, any comments about fourth quarter 2020 or second
half 2030 projections, temporary cost savings and expense reductions, eptimizing OpEx spending, Business Model for FY a0, % of incremental revenue expected tofall to operating income, estimated minimum cash
needed, potential supply chain uncertainty caused by COVID-1g, the Company’s third quarter 2030 sales forecast, guidance, sales mix, non-GAAP opersting expenses, gress margin, Adjusted EBITDA snd effective tax
rate, and cash and shares outstanding, estimated EBITDA breskeven point, snd any ather statements that are predictive in nature and depend upon or refer tofuture events or conditions, and include words such as
“may,” Swill® “sheuld,” “would” "sxpact,” “snticipate " "plan,” “likely,” “balieve” “sstimate” “project,” Sintend,” and other similsr axpressions amang others. Statements thatare not histonical facts are forward-
looking staterments. Forward-looking statemants ane based on current belisfs and assumptions that are subject torisks and uncertainties and are not guarantees of future performance. Third party forecasts are fior
reference only and Cohu does not adopt or affirm any such forecasts

Actual results could differ materially from those contained in any forward-Jlooking statement as a result of vasious faciors, including, withowt limitation: The angaing globael COVID-1g pandemic has adversely affected,
and is continuing tosdversely affect, our business, financial condition and results of operations including: i) our workforce and operations, the operations of our customers, and these of our respective vendors and
suppliers, i) our primary manufscturing facilities in Malaysin and the Philippines were partially operating in second querter 2020 and could be abruptly impacted sgain due te COVID-19 and related restrictions, i} we
may face other government-mandated facility shutdowns, iv) impart/expart, shipping and logistics disruptions and cost increases, snd other supply chain and distribution constraints or delays, v} continued repid
changes ta business, political er regulatary conditions affecting the semiconductor equipment industry and the overall global ecanomy, vi) availability of employees and lost empleyee productivity as large numbers. of
employess continue to "work from homa®, i) remote working 1T and increased cybersecurity rsks, vili) increased internal control risks over financial reporting as key finance staff works remotely, ix) delayed product
development programs, =) custamers’ canceling, pushing out orders or refusal toaccept product delivenes, and delayed coflection of receivables, wi) other actions of our customers, suppliers and competitors which may
be sudden and inconsistent with our expectations, xii) additional credit mting agency downgrades which would increase the Company's cost of raising capital, and iii} potential additional iImpairment of goodwill or
ather intangible assets, and increased risk of inventory write-downs due to lower product demend, Other significant risks associsted with the Xcers scguisition, Integration snd synergies including the failure toschicve
the expected benefits of the scquisition, and mandstory ongoing impairment evsluation of goodwill and other intangibles whereby Cohu could be required towrite off some or il of this goodwill and other intsngibles;
Cantinued availability of capital and finsncing and sdditionsl rating agency downgrade sctions, and limited market sccess given our high debt levels; Qur Credit Agreement containg various répresentstions snd negative
covenants that limit our business flexibility, Changes to or replacement of LIBOR may adversely affect interest mtes; Adverse investor resction to the recently suspendad cash dividend, Other risks aszociated with
BCquisItions; inventary, goodwill snd other asset write-downs; Our ability To convert new preducts into production on a timely basis and tosuppert product development and mest customer delivery and acceptance
requirements for new products; Ourreliance on third-party contract manufacturers and suppliers; Failure to obtain customer acceptance resvlting in the inability to recognize revenve and sccounts receivable collection
problems; Market demand and adoption of our new products; Customer orders may be canceled or delayed, Design-wins may or may not result infuture orders or sales; The concentration of our revenues from a limited
number of customers; Intense competition in the semiconductor equipment industry; Ourrelisnce on patents and intellectual property; Compliance with US. export regulations; Impacts from the Tax Cutsand Jobs Act
of 2037 and engoing tax examinations; Geopolitical issues, trade wars and Huawei/HiSilicon export restrictions (including new restrictions effective in Moy and August z0a0); Retention of key staff: Other health
epidemics or natural disasters; ERP system implementation issues particularly »s Cohu recently lsunched & new ERP system in first quarter 2030 8nd plans & brosder rollout in 3020, The seasonsl, volstile and
unpredictable nature of eapital expenditures by semiconductor manufacturers particularly inlight of weakened demand in 2019 follewed by the COVID-1g global pandemic in 2020; and Repid technological change

These and ather risks and uncertaintiss are discussed more fully in Cohu's filings with the SEC, including the most recently filed Form 10-K and Farm 10-0, and the other filings made by Cohu with the SEC from time to
time, which are available via the SEC's website at www sec gov. Except as required by applicable law, Cohu does not undertake any obligation to revise or update any forward-looking statement, or to make any other
forward-looking statements, whether as a result of new information, future events or otherwise
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| Global Technology and Market Leader

..in Semiconductor and PCB Test and Inspection Markets

We deliver leading-edge solutions to enable a

smarter, safer, and more connected future.

(5]
=
11
TTM ®* Revenue
$569M

NASDAQ
COHU

il

all

4-year 2 CAGR
21%

®

Recurring Revenue

~50%

(1) Twehve months ending June 27, 020
(2) Fortheperiod ending December 28, 2015
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 Market Segmentation®

48%

Systems

. o G
15% 10%

Mobility PCB Consumer Automotive Industrial & Computing & loT/loV &
Manufacturing Medical Network Optoelectronics

- RF 5G to mmWave - Multsl -Dig - Autonomaous driving fil - Automation - Data center & cloud
- Blectrification Machinery
- Active safety g
- Connactvity . 5 -N kinfrastructure

- Infotammant - Remaote secunty - ASICEFPGA

- Smart grids - Graphic processor

A 75\ \ S\
{1) Segment represents 02'30 orders \\ c h
October 2020
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| Driving Growth in Select End-Markets

Applications

Auto ADAS & Electrification
Industrial Automation
Sensing & Power

Data Processing & Storage
Data Generation & Display

Communications & Networking

Secular tailwinds driving end-market growth

¢ 1.5 X )

RF content growth driven by
5G-enabled smartphones !

1.4 X
Increase in global data @
2X
ADAS and EV | HEV Semi
| content growthin Autos !

System Order by Market for CYzo019

—
i

Optoelectronkcs

Leader in Semi & PCB Test & Inspection

@ © ©0 O O

SemiTest  TetHandles Testinterface  bspection PCATest
Semi Test & Inspection SAM
W TestHandlers
.
Semi Test 4

Testinterface
~s5 Billion

Inspection

POB Test

October 2020

jesa
Page & () The Digitization of the World; IDC, November 2018

(2] Gartrer — Semiconduchor Forerast Database, Worldwide, Ot'2e Update
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| “Work-From-Home" Driving Computing & Network

O Data centeris growing in 2020 with enterprises Server Semiconductor Forecast (sbm

adding bandwidth, balancing their networks to o ek
support higher data traffic and new applications L
Q Gaming is also growing and more to come with o ApplicationSpecific ~ ~23%
the launch of new consoles at year end
QO Personal Computing experiencing tailwinds  #s¢
= Microprocessors ~3%

but sustainability in question

i social

. Memaory ~13%

Growth during spread
=of COVID-1g pandemic

2019 z0z0E  2021E  2022E  2023E  2024E

Sewrces: Forbes, March 25, 2020; Fastly: How COVID-1g is affecting internet performance, Apnil B, 2020 Sewrce: Gartner— Semvconductor Farecast Database, Worldwide, Ot'so Undate
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| Mobility Expanding with 5G

= 5G driving Semi content growth in phones:

(% bn)
app. processor, RF, memory, PMCs, sensors Stmartphione: Sl s Foresast

{excluding memory)
Est. CAGR
O RF IC ~ 60% content growth expected for 5G b 20192024
smartphones and other smart devices Sensors | Analog/ 1%
Logic/ Discrete
QO Leader in RF FE (front end) device test RF Front-end -8%
Transceivers
Lower 5G Shipments in 2020, Rapid Ramp in 2021 {Units in Millions) 0 App Specific (4%%)
Original forecast of 2% Yo¥ smarphone growth and 200M 5G
marw!mmfn!ﬂ?ﬂnw‘swdwnm 1% decline and 170M 5G units
1653
1541 1519 1618
Optoelectronic ~7H
Integrated Baseband ~11%
App Processor
2018 2019 022 e 2019 2020E  2021E  2022E  2023E  2024E
S ¢ Gartnar (March ) w; [ ﬂ'.m
::1:6 Waﬂ;rvw:rwﬂ;ﬂ e Won-66 Sowrce: Gartner— Semiconductor Forgcast Databasze, Worddwide, 0120 Update
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| Auto Semiconductor Expected to Resume Growth in 2021

O Average IC content per vehicle reached

Q Projecting IC content to grow to s700 per

Q ADAS and EV [ HEV driving high growth

f

$450 in 2018, up 40%+ from 2013

vehicle by 2022, up 55%+ (Gartner)

Global Automotive Sales
[Millien Units]

P B A A A A S B 2 4

Source: Gartner (March 2020, Decernber 201g)

Automotive Semiconductor Forecast (s bn)

Est.
shi1.o

Powertrain

- EV/HEV

Body | Chassis

Infotainment

ADAS

2019 2020E  2021E  2022E  2023E  2024E

Est. CAGR

2019-2024

~1%

~15%

Source: Gartner— Semiconductor Forecast Datobase, Worldwide, J1%20 Updote

October 2020
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| Broad Product Portfolio Across Diverse Applications

Flat Panel
Display
Driver Discrete

Application
Processors

Cell Phone
Baseband,
Transceiver

Connectivity: .
PAN, WIFI, Micro-
Bluetooth, Controllers
GPS
Touch T Printed

Processors Controller [ : { Circuit Board

Key Growth Opportunities in 5G Applications, Automotive ADAS and EV, Display Driver Test & Inspection
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| Delivering Higher Yield Faster
|

Time to Yield

One-stop-shop with leading
edge solutions accelerates

Accelerates

Time to
HigherSignal ;.14 2
lntegnt}' .
== _'( 2
nteg rared OTA

“time to yield” and “efficiency”

Incremental Growth Opportunities

~$160M/year
higher contactor attachmentrates
(44%in Q2 2020) “
fiteore 3
~$200M/year g :
Test and Inspection
target system growth Semi Test Test Interface Handler

in select end-markets

Total Integration

OQEE - Overall Equipment Efficiency

g:lg:b:aﬂ?ﬂ J\g COhU




| Scale and Support Spans the Globe

X

'North Asia

Installed Base
~-9,500

- :
EMEA South Asia
Installed Base

~13,600

Installed Base
~2,100

Product Development

*

Manufacturing Operations Les

~28,000 Systems Installed Base o _
Principal Sales/Services

<

Americas
Installed Base

~2,800

Employees
~3,200

October 2020
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Financial Profile




' Recurring Provides a Strong Foundation
|

Recurring revenue is higher margin and less susceptible
to seasonal and cyclical trends

Revenue Distribution (*) TTM Allocation®

Test
Interface

Test &
Inspection

Handlers

B Lasgt 12 months through June 27, 3020
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Business Model Delivers Strong Leverage

Business Model for FY20

Quarterly Sales $150M $170M $190M $210M $235M
Gross Margin® 43% 44% 45% 4,6% 48%
: Operating
Expenses® $52M $54M $57M $59M $64M
Adjusted EBITDA® 12% 15% 17% 20% 22%
Non-GAAP EPS(*) $0.16 $0.30 $0.45 $0.60 $0.75

Q Temporary cost savings further reduce OPEX by ~ $3M and add ~ so0.05 to EPS
O Approximately 40% of revenue increase falls through to operating income
O Assumes 22% income tax rate and 42.4 million shares outstanding

{1) Non-GAAP
The "Business bModel for FY20" assumptions exclude estimated charges related to stock based compensation, amortization of purchased intangibles, restructuring costs, acquisition-related costs,
manufacturing transitionfseverance costs, inventory step-up costs, amortization of doud-based software implementation costs (Adjusted EBITDA gnly), or other non-operational or unusual items which

we arenot able to predict at this time without unreasonable efforts due to their inherent uncertainty Asa result, we are unable to provide, at this time, 2 GAAP to non-GAAP recanciliation of any
forward-looking figures

g:lgu;b:; 2020 ﬁll COh U




Q320 Outlook

! Q320
Guidance
Sales $144.1M $134 - $146M
Gross Margin® 42.5% 41% - 4%
Operating Expenses'® $47.9M ~ $48M
Adjusted EBITDA® 11% o -u%
{mid-point of guidance)

0 Updated Q320 Sales guidance to approximately s146M driven by strong demand in mobility
for Cohu’s RF testers

O Gross margin reflects no constraints on Asia factories and favorable product mix vs. Q2
O Q320 Operating Expenses flat QoQ; temporary cost reductions of ~ $3M remain in effect
Q Fully diluted shares outstanding estimated at 42.4M

(1) See Appendix for Q2'20 GAAP to non-GAAP reconciliations. The 3'20 guldance for non-GAAP Gross Margin, Operating Expenses and Adjusted EBITDA exclude estimated pre-tax charges relatedto
stock-based compensation of 50.2M (CoS) and $3.1M (Opex), and amortization of purchased intangibles of 59.6M (Opex). Also, these figures do not reflect restructuring costs, acquisition-related costs,
other manufacturing transition/severance costs, inventory step-up costs, amortization of cloud-based software implementation costs [Adjusted EBITDA galy), or other non-operational or unusual items
which we are not able to predict at this time without unreasonable efforts due to their inherent uncertainty. As a result, we are unable te provide, at this time, a GAAP to non-GAAP reconciliation of any
forward-laoking figures.
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' Balance Sheet

[¢Million] Q1’20 Q2"20

Cash and Investments $172 $164
 Accounts Receivable $113 $123
Total Debt $360 $363
Capital Additions $1.6 $6.4
Cash Flow From Operations $17.8 ($4.5)

O Cash balance $163.6M at end of June; cash position supports operational needs (~$8oM),
funding for anticipated production ramp and debt service

O Reducedterm loan B debtin Q3’20 by $17.3M

O Term Loanis “covenant lite” with no minimum coverage ratios requirement
= Minimum quarterly payments of $875K (principal) plus ~ $3M of interest at current LIBOR + 300 bps
s Maturity date is 10/1/2025

g:lgu;b:aﬂ?ﬂ ﬁll COh U




Appendix

Use of Mon-GAAP Financial Information:

This presentationincludes non-GAAF financial measures, including non-GAAP Gross Margin/Profit, Income and Income (adjusted earnings) per share, Operating Income,
Operating Expense and Adjusted EBITDA that supplement the Company’s Condensed Consolidated Statements of Operations prepared under generally accepted accounting
principles (GAAF). These non-GAAP financial measures adjust the Company’s actual results prepared under GAAP to exclude charges and the related income tax effect for:
share-based compensation, the amortization of purchased intangible assets including favorablefunfavorable lease adjustments, restructuring costs, manufacturing transition
and severance costs, asset impairment charges, acquisition-related costs and associated professional fees, reductian of indemnification receivable, depreciation of purchase
accounting adjustments to property, plant and equipment, purchase accounting inventary step-up included in cost of sales, and amaortization of cloud-based software
implementation costs (Adjusted EBITDA only). Reconciliations of GAAP tonon-GAAP amounts for the periods presented herein are provided in schedules accompanying this
release and should be considered together with the Condensed Consolidated Statements of Operations. With respect to any forward-looking non-GAAP figures, wa are unable
to provide without unreasonable effarts, at this time, 2 GAAP tonon-GAAP reconciliation of any forward-looking figures due to theirinherent uncertainty.

These non-GAAP measures are not meant as a substitute for GAAP, but are included solely for informational and comparative purposes. The Company’s management believes
that thisinformation can assist investors in evaluating the Company's operational trends, financial performance, and cash generating capacity. Management uses non-GAAP
measures for a variety of reasons, including to make operational decisions, to determine executive compensation in part, toforecast future operational results, and for
comparison toour annual operating plan. However, the non-GAAP financial measures should not be regarded as a replacement for (orsuperior to) corresponding, similarly
captioned, GAAP measures.




nciliation

| GAAP to Non-GAAP Reco
|

Earnings Reconciliation

Loss From Continuing Operations - GAAP
share Bazed Compensation
Amortization of Purchased intangible Assets
Manufacturing Transition and Severance Costs
Restructuring Costs related to inventory in COS
Restructuring Costs
PPAE step-up included in COS and SGEA
Impaimment Charge
Gain on Sale of Facility
Tam Effect of Non-GAAR Adjustments

Inceme (Lo} Fram Continuing Operations - Non-GAAP

Weighted Average Shares - GAAD
Weighted Average Shares - Non-GAAP

3 Months Ending 3 Months Ending
Mar 28, Diluted Jum 27, Diluted
2020 EPS 2020 EPS
$117.318) § (042) 5 (&740) 5 (0.11)

3,611 o.09 3403 D.08
5,538 023 9527 023

683 0.00 76 0.00
1,503 004 72 0.00
403 001 585 0.01
243 o0l 243 D.0L
3,945 009 o 0.0
o 0.00 [27) D.00
[1.5960) (0.05) (2.011) (0.05)
5132 50.00 57,128 5017
Basic 41,502 Basic 41 544

Diluted 42428

Diluted 42283

Adi 4 EBITDA R i
Net loss attributable to Cohu - GAAR Basis
Incame from Discontinued Operations
income Tax Provision
Intenest Expanse
Intenest Income
Amortization of Purchased Intangible Assets
Depreciation
Amortization of Cloud-Based Software Implementation Costs
Other Non-GAAP Adjustments
Adjusted EBITDA

3 Months Ending 3 Months Ending
Mar 28, % ofNet un 27, % of Net
2020 Sales 2020 Sales
$117.276)  -124% 5 (4.740) -3.3%

142) 0o% D D.0%
(952} -0.7% 137 01%
4427 3% 3436 2.4%
(147} -0.1% {21} 0.0%
9,538 6.9% 9527 6.6%
3,416 15% 3557 2.5%
205 01%s 308 0.2%
8,629 6.9% 4,108 2.9%
58,758 63% 516,333 11.3%
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lation

| GAAP to Non-GAAP Reconcil
|

Mt Sales
Gross Profit- GAAR

Share Based Compensation

Rastructiring Costs ralated 1 irventory in 005
Gnad Profit - Norr-GAAR

3 Months Ending 3 Manths Ending
Mar 28, % of Net hn 27, %ol Net
w020 Sakes 000 Saes

S13E921 5184084
56084 b4k 60,957  4ria%
m 0.2% m 01%
1603 1% 2 0.0

557,899 41.7%

551,240 415%

Opérating Expansa - GAAP
Shafit Bastd Cormpsnaation
Ametzaton of Purdhased Intangibke Asiets
Maruf scturing Trangition &nd Sewrande Cosl
Pestructiring Costs
BP&E step-up intluded in SGEA
Impairnent Change
Gain on Sals of Facility
Oparating Bpanss - Non-GAAP

A e ths Endling 3 Months Ening
Mar 28, % of Net 27, %of Net

2000 Saks 2000 Sales
S 69710  S02% | § ELa85 427w
(3389  -24% 3192 2%
[9538)  6.9% 9.527)  46%
53  00% e 01%
@03 03% [585)  04%
243) 0% 241 02%
(3948 -28% o 0.0%
0 0.0% t1l 0.0%

5 52115 a7.5%

5 47585 3325

Coerating Income Reconclation

Lo From Operations - GAAP basis
Sharg Based Compenaation
Amortizaton of Purchased Intangbls Aziats
Marufacturing Transition and Severance Costs
Rastructuring Costs relatad to immntory in 005
Rastriacturing Costs
PPEE step-up Inciuded in 005 and SGEA
Gain on Sale of Faciity
Imnpaiment Charge

Income From Operations - Nor-GASP

3Months

Mar 28, % of Net

020 Sakes
5(L626)  GE%
1611 6%
9538 6.9%
&3 oo%
L1603 1%
403 0%
243 0%
[ o.0%
3949 18%

3 Months Ending
Jun 27, Hof Net
2020 Sales
5 (528 04N
3403 14%
9,527 BEYN
e 01%
mn ook
545 0.4%
243 0.2%
@7 0.0%
o ook

T aie 3%

5 13,351 9.3%
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